Cawn

Soph Lit & Comp

The Monroe Model for Persuasive Writing
The focus of the Monroe model is persuasion through participation: not only do you propose an idea that is promising, you structure your argument so that it feels possible to your reader—and that they can take part in it. 

1. The ATTENTION Step: An Introduction 
A strong introduction will establish you as a powerful voice that should be heard. Among the ways you can start:

-Detailed story/shocking example

-Dramatic statistic

-Quotation

-“The Blunt Route”

Prior to discussing the problem and your views, you’ll need to make sure you’ve done the following: a) have a clear claim; b) establish yourself as a credible voice on the subject, and c) convince your audience why the topic is of concern to them. 
2. Problem Analysis, the NEED step. 
Show the problem exists, that it is a significant problem, and that it won't go away by itself.  Document your statements with statistics, examples, etc. 

3. The Plan, the SATISFACTION step. 
Here you satisfy the need: How can we as a school/society (not as individuals) solve this problem? What changes must occur in the school in order to achieve the best solution? What specific steps must be taken to get to the solution? It is essential that you provide a logical alternative; merely eliminating something does not justify anything.
4. The World with/without the Plan, the VISUALIZATION step. 
What would the world look like with or without the plan? A positive visualization is a picture of the world with the problem solved: i.e. societies who have already solved the problem. A negative visualization is a picture of the world without any solution to the problem: i.e. situations that demonstrate the potential for trouble if the problem is not solved. 

5. The ACTION Step - the Conclusion 
What can you reader can do about this issue? (i.e. write to an administration, sign a petition or boycott a product). Give them something they can personally do to solve a problem or start a change in the school.
